First-Time Homebuyer

TOOL KIT
Celebrating 75 Years

copfcu.com/mortgage
Queensgate (513) 381-2677
Northwest (513) 385-4808
Reading (513) 948-1234
Equal Housing Lending. COPFCU NMLS#: 399934

There’s never been a better time to be a
First-Time Homebuyer. Let Cincinnati Police
Federal Credit Union help you make your
move to home ownership. COPFCU First-Time
Homebuyer programs include:
• Just 3.5% down payment needed
with approved financing
• Low fixed rates
• Low closing costs
Apply online: copfcu.com/mortgage

First-Time Homebuyers…

MAKE YOUR MOVE

Speak with a Mortgage Specialist:
Kim Masters
(513) 381-2677 x37
kmasters@copfcu.com
NMLS ID: 9471

Michelle Owens
(513) 385-4808 x11
mowens@copfcu.com
NMLS ID: 737295

4 Good Reasons to Buy a Home Now:
• Historically Low Mortgage Rates - Home mortgage rates are in the 3%
range. That’s just plain amazing. Low rates mean lower payments and less interest paid over the life of
the loan. A fantastic low rate also means that you won’t have to worry about refinancing in the
future...but only if you score a great low rate now.

• Low Home Prices - Home prices have fallen in our area, and while they are increasing
slightly, the average home price in the greater Cincinnati area remains extremely low when compared
to other markets in the U.S. That’s great news for a first-time homebuyer because you are able to
purchase a larger or nicer home for less money.

• Just 3.5% Down Payment Needed - COPFCU Mortgage Financing offers a
first-time homebuyer mortgage that requires a down payment of just 3.5% of the home’s purchase price
with approved credit.

• Why Rent When You Can Own for the Same Payment? Low home prices combined with historic low mortgage rates mean that your mortgage payment could
be the same—or even less—than your current rent payment! Your mortgage payment is actually a
savings plan for you because it builds equity in an asset.
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FIRST-TIME HOMEBUYER CHEAT SHEET
7 things you need to know when buying a house

You know it’s supposed to build equity. You know
you won’t hear your neighbor snoring through
the apartment walls anymore. Still, for first-time
homebuyers, the things you may not know can cause
big headaches and big bills. Here are tips to keep you
ahead of the game.

another $50-$100 or more to the monthly payment. Plus,
properties can be reassessed at the time of the sale based
on the new purchase price.

Have money in the bank.

Say you buy a home and then the municipality decides
to repair the sidewalk on your street. They may have the
right to special assess that area to recoup costs. Check the
laws in your specific locale. If you’re not aware and don’t
have some savings set aside, you can get into trouble by
not having enough set aside for your property taxes (with
the new special assessment included). That could result
in a government tax lien being placed on the property. If
payment isn’t made in a timely manner, the government
has the right to seize the property and sell it for the unpaid
back taxes.

Start saving before you’re ready to buy. You’ll need a
down payment. COPFCU mortgage financing offers
a first-time homebuyer program that requires a down
payment of just 3.5 percent of the purchase price with
approved credit. Other financing options may require
a down payment of as much as 10 percent of the
purchase price. And once you buy, inevitably
something will need repair.

Assemble your team.
Ask friends, co-workers and acquaintances for
recommendations for real estate agents, home
inspectors, etc. A real estate agent is analogous to a
jungle guide: They’ve been here before and know what
will bite you if you don’t watch it. COPFCU Mortgage
Officers will let you know how big of a home loan you
qualify for. They’ll also tell you which special programs
you may be eligible for and how much you’ll need for a
down payment.

Home inspections are essential
and not cheap.
Home inspections usually run between $280 and
$500. What does that buy you? Peace of mind. Home
inspectors inspect the home’s foundation, the roof, the
electrical system, plumbing, heating and cooling and
the general condition of the property. Review the report
with your real estate agent and request repairs that
matter.

When it comes to assessments, “special” is not
a good thing.

Welcome to the neighborhood.
Some communities have homeowners’ associations with
monthly or quarterly dues. Homeowners’ associations can
also charge you special assessments. You may not think the
neighborhood clubhouse needs a $10,000 upgrade, but if
the board of the homeowners’ association votes it in, they
could pass a special assessment on to you to cover the
cost.
Also, some homeowners’ associations have strict standards
that require you to do landscaping and/or keep your home
painted and well-maintained. If you don’t, you could be
fined by the association. If purchasing a property with a
homeowners’ association, get a copy of the association’s
rules and requirements.

Get the bugs out.
A termite inspection is also recommended. The typical
cost is just $85 and is well worth it.

Be ready for insurance and taxes.
Your monthly payment is going to be bigger than you
think. Besides the loan repayment, the cost of home
insurance and property taxes will also be escrowed
into your bill. Property taxes and insurance could add
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TIPS

on finding a Real Estate Agent
A real estate agent plays a huge role in the home
buying process. As a first-time homebuyer, a qualified
and experienced agent will not only help you find and
view available homes, but also act as an advocate for
you throughout the home-buying process. Thousands
of dollars are on the line, so selecting the right agent is
important. Use these steps as a guide:

easy-to-understand terms or put you in touch with
someone who can, that agent may not be the best
choice for you.

Look up the websites of local real estate
agencies.

Also, ask about the agent’s commission rate(s). You
may be asked to sign a buyer’s contract that spells out
the terms of your representation, such as exclusivity,
meaning that you won’t be working with other agents.

Most will feature agent lists, and many agents include
pages or links to their own sites. Use these to review the
agent’s background.

Draw up a list of questions and interview
your agent.
Remember that he or she is helping you with big
financial and life decisions. Ask how many homes the
agent has listed in the past six months. Ask how many
homes the agent has sold. Get references and call them
to inquire about that buyer’s impressions of the homebuying process with that agent.

If you want to live in a specific area or
neighborhood, consider an agent who
specializes or at least sells and lists a lot of
homes in your neighborhoods of interest.
Ask your agent questions about things you
don’t understand.
For instance, you may have questions about mortgage
insurance, which is required for many first-time
homebuyers. If he or she can’t explain concepts in

Be sure it’s clear that the agent is
representing you—that you are working
with a buyer’s agent.

Once you’ve decided on an agent, be open,
honest and fair with him or her.
Expect regular contact, but remember the agent also
has other clients. When you tour a home with your
agent, be sure to tell him or her what you like and
dislike. The agent can use this information to find
houses that more closely match your needs and desires.

Expect honesty from your agent.
If you are unrealistic about the type of home you
can get for your money, your agent should tell you.
Remember that your agent doesn’t control the market
and is working within the financial range determined by
your situation.

However, if your agent isn’t meeting your
needs, don’t be afraid to fire them.
If your agent doesn’t listen to you, is very difficult to
get in touch with or doesn’t explain or answer your
questions with respect, you aren’t stuck with that
agent. Be sure to give the agent feedback about why
you are unhappy. For example, if you don’t want to
live in a ranch home and the agent is only showing you
ranch homes, then the agent isn’t paying attention to
your input. Likewise, if your agent is only showing you
homes from his or her firm, make it clear that all homes
should be represented in the pursuit of your dream
home. If you bring up issues with the agent and he or
she doesn’t satisfactorily deal with the problems, you
can fire the agent. Make sure to check the terms of any
contract you sign.
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From offer to

After a few dozen open houses
and home showings, you’ve
made your choice. But before
you buy that fire pit for the
backyard, you need to close
the deal. Lean on your real
estate agent: This is where he
or she earns that commission.

CLOSING
Here are Tips for Making an Offer:
Be prepared. Your first offer is exciting, but make sure you’re emotionally and financially prepared.
Negotiations can take as little as an hour or as long as a few days, or even weeks, in certain situations. Know
your budget and payment threshold, and balance that with your emotions. It’s easy to fall in love with your
dream home, but make sure it doesn’t send you to the poor house.
Be informed. Find out everything you can about the home, the market and the seller. Find out what similar
homes have sold for. (Your agent should perform a market analysis of comparable homes currently listed,
homes that sold recently and ones that failed to sell, so you can determine a fair price.) Know why they’re
selling. The juicier the information, the better.
Be all-inclusive. Write down everything that’s important to you with the purchase of the home, whether
it’s the price, closing costs, move-in date or that pool table in the basement. Then, prioritize those wants
and needs to determine what’s most important. Put those items in the offer. In a buyer’s market, it is fairly
common for sellers to either pay some or all of the buyer’s closing costs.
Be attractive. Make yourself look like the best buyer ever. Paint the picture by relating to the seller on a
personal level, then be able to show them you’re a financially strong, ready, willing and able buyer. This
is best done with a personal letter from you or your agent, plus a pre-approval letter and having a strong
earnest money deposit (a good-faith deposit of at least $500 to show the seller you’re serious).
Be realistic. Everybody wants the best deal ever, but sellers can only go so low. Rather than make an
offensive low-ball offer, starting more reasonably will often get you more in the end. Having your agent do
some up-front homework can give you a good idea of what to expect and where to start.
Be reasonable. If the deal’s still not together, offer to meet somewhere in the middle or match the level
that they’re countering. Getting a good deal doesn’t mean you have to have the last word. Making both
sides happy could make the inspection, walk-through, closing and change of possession much friendlier.
Be optimistic. Think positive thoughts and hope for the best. If it’s meant to be, it will happen. If it doesn’t
work out, don’t be too afraid to walk away. When one door closes, another one just down the street is ready
to be opened.
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Homebuyer’s

CHECKLIST
Get a free copy of your credit report.

Look at homes online.

Your credit score and your credit profile are important
factors in determining the interest rate of your
mortgage, down payment requirements and your
financing level. Visit annualcreditreport.com to obtain
a free copy.

Visit www.realtor.com or the website of a local real
estate agency.

Know your rights.
Visit hud.gov/buying/loans.cfm.

Get a copy of the local crime report for
your neighborhood.

Research mortgage companies.

Pick a real estate agent.

COPFCU Mortgage Financing features low fixed rates,
low closing costs and a wide array of financing options.
Visit copfcu.com/mortgage or speak with a Mortgage
Specialist for details.

Familiarize yourself with what loans are
available for first-time homebuyers.
COPFCU Mortgage Financing offers many options for
first-time homebuyers. Visit copfcu.com/mortgage or
speak with a Mortgage Specialist for details.

Get pre-approved for financing.
Sellers will consider your offer more seriously if they
know you are already pre-approved for financing.

Calculate your own budget to see how
much you can afford. Visit copfcu.com/mortgage
for access to a number of mortgage calculators—
including one to determine how much home you
can afford.

Define your wants and needs in a house.
For example, do you prefer new construction vs.
resale? Do you need a home close to your workplace?

Check out the local school districts.
You may not have children, but homes located
in public school districts rated as “Excellent” or
“Excellent with Distinction” are often sought after by
families and typically hold their value better in
the long run.

Narrow down the area you want to live in.

Talk to friends or neighbors who live in
the area you would like to live.

Find an attorney who specializes in
real estate. An attorney will review all
documents to ensure the closing goes smoothly.

Before you make an offer on a
home, check comparable sales in the
neighborhood.
Make an offer and start negotiating.
Be flexible and fair, but don’t be afraid to walk away
if you can’t come to an agreement with the seller.

Ask the seller to purchase a home
warranty.
Sign a contract.
Have the home inspected by a licensed,
insured inspector. Termite inspections are also
recommended.

Apply for homeowner’s insurance.
You’ll need to have this in place before you can close
on the property.

Set a closing date.
Learn what the closing costs will be.
Do a final walk-through of the home to
make sure any items uncovered during
the inspection have been addressed by
the seller.
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Countdown to

CLOSING
Four weeks out:
• Get homeowner’s insurance.
• Arrange for a moving crew, whether it’s bribing
your friends in exchange for help or contracting a
company to help you move.

Three weeks out:

Two weeks out:
• Arrange for a final utility reading at your former
residence for the day after you move.
• Arrange to have utilities and phone service turned
on at your new home on the day before you move in.

Day of the move:

• Change your address at the post office, with credit
card companies and other important contacts.

• Order pizza for your hungry moving crew, since
you’re bound to have an empty fridge.

• Make sure that you set up for all mail to be
forwarded to your new address.

• Take important financial documents with you
instead of boxing them up.
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